
S U S T A I N A B L E  S E L L E R  A S S E S S M E N T

Your 30 Day Seller Growth Plan

Confidence comes from clarity, not force. Choose a small action you can observe and repeat, not a vague intention to “be

better.”

My strongest section:

How I will use this strength more intentionally:

My priority growth section:

The one behavior I will practice:

My Weekly Commitment

PRACTICE MY COMMITMENT

Relate One relationship I will strengthen:

Inspire One useful insight or point of view I will share:

Serve One discovery question I will ask more consistently:

Empower One decision or next step I will address directly:

Sustain One boundary or habit I will protect:
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My Accountability

My accountability person:

My 30 day review date:

Three Questions for the Review

What did I do consistently?

What changed in my conversations, confidence, or results?

What will I continue, stop, or adjust for the next 30 days?

Sales is not your identity.

It is a craft you can practice with integrity, courage, and care.

Relationship Before Task.
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